
 

 

On October 9, Ohio’s Governor 
Kasich sent Chase Francis, his 
NWO liaison, to Waterville with 
2 questions.  How’s business and 
what do they need from us?  Ms. 
Francis spent six hours in Water-
ville preparing to answer those 
questions  So, what did the gover-
nor vicariously see and hear?   
 

 Five industrial and two retail 
owners had the opportunity to 
tell their story, show their facility, 
and send their messages.   Thirty 
others had the opportunity to 
network and send their messages 
at a casual lunch provided by The 
Regional Growth Partnership.  

 At lunch, all were welcomed by 
Tim Pedro, tour organizer and 
WEDC Board President, and by 
Waterville’s Mayor, Lori Brodie.  
Gary Thompson of RGP updated 
all on Jobs Ohio and  Ms.  Francis 
invited comments and questions.      

The tour began at Surface Com-
bustion, a global exporter to 
countries on six continents.  
Owner William Bernard Jr. led 
the tour of his facility located in 
Farnsworth Industrial Park.   
Surface recently added a 22,000 
sq. feet addition to its Waterville 
plant, now totaling  60,000 sq. 
feet.   
 

Founded in 1915, Surface Com-
bustion sells thermal systems and 
equipment that enhance the 
physical properties of materials.  

They have installed more than 
250,000 thermal systems and 
equipment worldwide and contin-
ue to provide technical support 
and aftermarket parts for these 
systems.   
 

Surface Combustion has more 
than 645 patents and 75 registered 
trademarks to its credit and is 
headquartered in Arrowhead 
Park.  Visit Surface Combustion at 
www.surfacecombustion.com. 

Toured as well was Crum Manu-
facturing, also located in Farns-
worth Industrial Park.  Crum’s 
executive team, Doug and Deb 
Waldie led the tour.  Founded in 
1984, Crum supplies metalwork-
ing and machining for a wide 
variety of industrial customers in 
North America and is preparing to 
expand exports to South America.  
 

 Crum  specializes in the manu-
facture of customized tooling, 
mandrels and quality check fix-
tures for the formed rubber hose 
industry.  In addition, they  re-
cently expanded services into the 
areas of calibration, programma-
ble logic controllers, robotics 
integration, fabrication, metal 
coating, design and prototyping.  
Crum Manufacturing recently 
added 20,000 square feet to its 
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Members of the WEDC will meet at 
Browning Masonic Community on 
Thursday, November 21 from 4:00  
to 6:oo pm.  (Note: this is a date and 

time change from that published in the 
summer newsletter.) 
 

The business meeting will include 
election of  board members  to fill 
the three terms expiring on Decem-
ber 31.  Any member interested in 

serving on the board is encour-
aged to submit an application.  
All completed applications may 
be mailed or emailed, but re-
ceived by WEDC no later than 
November 18.  An application 
form can be found on page 6.   
 

Members are encouraged to bring 
questions and suggestions  to the 
meeting.  The WEDC Directors 
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facility, now totaling 43,000 sq. 
feet. Visit Crum Manufacturing at 
www.crummfg.com.   
 

Rounding out the tour of Farns-
worth Industrial Park, Nick Kauf-
man led a tour of his family’s 
business, Kaufmann Engineered 
Systems.  Headquartered in 
Waterville, Kaufman’s main facili-
ty has been augmented by a re-
cently purchased building just 
across the street. Kaufman also 
owns a smaller manufacturing 
facility in Fremont, Ohio.   
 

Kaufman designs systems for 
materials handling, including 
palletizers, stretch wrappers, 
conveyers, and case packers.  The 
company is an Authorized Fanuc 
Robotics Integrator and, for a 
large number of international 
industrial clients, Kaufman builds 
the system, tests it with the actual 
product packaging provided by 
the manufacturer, then disassem-
bles the system, ships it to the 
manufacturer, and in most cases, 
re-assembles the system at the 
client’s factory.   
 

At the time of the tour, there were 
10 robotic materials handling 
systems on Kaufmann’s factory 
floor in various stages of testing.  
It should be noted that this facto-
ry floor was as clean as any you 
would see in a hospital.  See a  
video of the operation at 
www.kaufmanengsys.com.                          

                  (Continued on page 3) 
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What did the Governor  

Vicariously See and Hear? 

WEDC  
is pleased  

to announce 
the 

 

Birth  
 

of its  
 

WEBSITE 
 

Thank You  
Dan Lawrence  

of 
Lawrence Graphics 

For Delivering!  
 

Visit  
WEDC at 

 

www.watervilleedc.org  

And see article on  
Page 3  

invite you to collaborate with 
them, to challenge  them, and to 
inspire them  to continue working 
toward fulfilling our common 
mission… a vibrant local and 
regional economy.     
 

A program with guest speaker will 
follow the business meeting.   
 
 
 

   



 

This from the RGP:  Represent-
atives from the China Hi-Tech Fair, 
the country’s largest scientific and 
technology trade show, visited 
Northwest Ohio on September 11 to 
consider hosting a similar type 
event in Toledo in 2014.   
 

According to representatives from 
the Hi-Tech Fair, Toledo is the only 

location in North America at this 
time being considered.  
 

“It is an honor to have the China 
Hi-Tech Fair explore the possibil-
ity of holding the first U.S. edition 
in Toledo,” said Paul Zito, vice 
president of international develop-
ment at the Regional Growth Part-
nership.  The China Hi-Tech Fair, 
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WEDC 
wishes to  

acknowledge 
 

Waterville 

Chamber  
of 

Commerce 
 

for another 
 Very Successful 

 

RDB  
Festival 

 

Thank you 

Corina, 
 Chamber Board, 
 Area Businesses, 
& Volunteers... 

 

For bringing 
some 25,000 

Visitors to  
Downtown Waterville 

 

Well Done! 

 

company based on assets.   
In addition to small business lend-
ing, Huntington has launched com-
mercial segments to help companies 
in the energy, healthcare, food and 
agribusiness sectors – all industries 
that are important to the Midwest 
economy.  And with the economy 
becoming ever more global, Hun-
tington has launched an interna-
tional segment to help companies 
do business overseas.   
 

WEDC welcomes its newest bank-
ing member, Fifth Third Bank.  
Fifth Third Bank believes that a 
strong financial partner is crucial to 
creating vibrant communities.  Fifth 
Third considers it a privilege to 
lead, support, invest, and volunteer 
with entities that are making a 
difference here in our region.   
 

Local SBA specialist, Micah Glenn, 
assists small businesses in accessing 
the capital they need to grow.  Ben-
efits of SBA versus conventional 
financing options include:  up to 25 
year terms with no balloon pay-
ments, fixed or variable interest 
rates up to 25 years, as little as 10% 
down payment on commercial real 
estate, and loan closing costs may 
be financed.   
 

As of December 31, 2012, Fifth Third 
- Northwestern Ohio had $2.7 bil-
lion in assets under care.  It has 48 
full-service locations in NW Ohio.   
 

At the Waterville office, you may 
contact Patti Driscoll, Financial 
Center Manager (419-878-8822),  
Jason Bartschy, Asst. Vice President 
(419-878-0339), or Micah Glenn, 
SBA Specialist (419-259-7676). 
 

 

T h e  M o n e y l e n d e r s   
G i v i n g  C r e d i t  W h e r e  C r e d i t  i s  D u e  

Moneylenders have on occasion 
suffered bad press.  As early as 500 
B.C., private banks flourished in the 
market squares of the Mediterrane-
an and the Mideast, but then there 
was that admonishment about  
moneylending in the Bible.  Much 
later, the Bard himself  jumped into 
the fray by urging all to “neither a 
borrower nor a lender be.”    
 

Of course, it hasn’t all been bad 
press.  The patron saint of pawnbro-
kers (the oldest financial institution 
in the world) is Saint Nicholas of 
Myra himself… and who doesn’t love 
Santa Claus?  In the modern era, 
who is appreciated more than a 
moneylender when a home of one’s 
own is desired.  Who is appreciated 
more than a moneylender when a 
business owner needs to buy inven-
tory, equipment, or land, or wants 
to expand a store, office, or factory 
building in order to be more suc-
cessful? 
 

In this century, it is hard to imagine 
how a vibrant economy could be 
sustained without the moneylend-
ers.  Business owners know that it 
takes money to make money, and in 
most cases, the money it takes 
comes from the moneylenders.   
 

WEDC is pleased to have among its 
membership three banks that en-
gage in commercial lending and we 
value the important role they play 
in economic development in our 
community and region.   
 

The Farmers & Merchants State 
Bank opened a branch office this 
year at the Villages at Waterville 
Landing.  Headquartered in Arch-
bold, Ohio, F & M has 19 branch 
offices in Ohio and Indiana.  They 
believe they have a vested interest 
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in strengthening the local economy 
in each of these communities and 
have developed personal relation-
ships with local entrepreneurs.  
Evidence suggests that F&M’s com-
mitment to community is not just a 
marketing tag line; they became a 
Charter Member of WEDC before 
they even broke ground in Water-
ville and have made it clear that 
they wish to be a part of WEDC’s  
mission and leadership team.    
 

F&M’s advanced technology and 
experienced staff leads to quick 
turnaround in decision making; it 
takes place at the local branch 
where the local business climate is 
best understood.  They also have 
specialized agricultural lending 
expertise.  See Waterville Branch 
Manager, Brenda Mossing (419-878-
0305); V.P. Commercial Banking, 
John Kantner (419-878-0305): or 
Assistant V. P., Agri-Banking, Chris-
topher Kurt (419-467-7867). 
 

Another Charter Member of WEDC, 
and the first bank to join, is Hun-
tington National Bank.  Hunting-
ton is committed to small business 
lending because they believe that 
small businesses are essential to 
economic development and the 
ongoing economic recovery.  In 
2010, during the recession, Hunting-
ton committed $4 billion to small 
business lending during a three-
year period.  This year, Huntington 
has exceeded that commitment by 
helping more than 15,000 business-
es in Ohio alone. 
 

Additionally, Huntington has be-
come the third largest SBA lender in 
the country and the No. 1 SBA lend-
er in Ohio.  This is particularly 
remarkable given that Huntington 
is the 37th largest bank holding 

recognized as the No. 1 technology 
show in China, attracts some 3,000 
exhibitors from 50 countries at the 
annual show in Shenzhen, China. It 
typically draws more than 500,000 
visitors. The Fair is looking to estab-
lish more shows outside China and  
has already held such events in  

Israel, Hungary and Belgium. 

Did You…. 
 

Notice? 
 

WEDC  
 

has a new 
 

LOGO 
 

Go back tototo top of 

Page 1 
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and more effectively than any 
website or marketing brochure 
had ever done  before. 

With a sense of accomplishment 
and a permanent marker in 
hand, we checked the  box la-
beled “Completed.” 
 
 

WEDC recently visited our Com-
prehensive Plan.  We went to the  
goal titled “Develop an effective 
marketing plan .”   
 

At the top of the list of strategies 
under that goal, number 1 said:  
“Build a website that will provide 
all the information about our 
community that anyone who 
owns a business here, or may be 
considering owning a business 
 here — would want to 

know.”  It further stated that the 
site must provide information to 
site selectors, commercial real-
tors, or regional economic devel-
opment stakeholders as well. 
 

This website we envisioned 
would have it all, or easily link to 
any information we didn’t have.   
 

But above all, for our targeted 
market, we envisioned a site  that  
would  tell our story more fully 

Contributions to the Toledo 
Community Foundation are tax 
deductible (501c(3)) and contri-
butions can be specifically di-
rected to the  “Waterville Com-
munity Foundation.”  
 

The United Way Campaign can 
also be used as an opportunity 
to contribute to the Waterville 
Community Fund.  Select: “The 
Toledo Community Foundation 
for the Waterville Community 
Foundation” on the United Way 
Campaign’s contribution form.   

 WEDC Is pleased to report that it 
has received a grant from the 
Waterville Community Founda-
tion’s Economic Development 
Fund in the amount of $2,280.  
The Waterville Community Foun-
dation is administered by the 
Toledo Community Foundation; 
but grant applications are re-
viewed and selected by a board of 
Waterville residents.   
 

The grant is being used for the 
design and development of a web-
site.  The WEDC’s Comprehensive 
Plan includes a goal of marketing 

Waterville and the Anthony 
Wayne community to those who 
have the potential to assist us in 
our mission of enabling a vibrant 
economy.  In addition, a further 
goal of WEDC’s has been to keep 
the lines of communication open 
between those engaged in com-
merce and economic development 
in our area and region.   
 

From a marketing and/or commu-
nications perspective, WEDC be-
lieved there was no better strategy 
to meet both of these goals than 
an effective website.   
 

Carruth’s retail store,  aptly 
named Garden Smiles, came 
next.  This busy shop is located 
on Mechanic Street in Down-
town Waterville.  Also visit  at 
www.carruthstudio.com.  
 

In keeping with a walk on the 
artistic side, the final tour led  to 
Silver Lining Gallery across the 
street from Carruth.   
 

Co-owner, Lisa Exner, led the 
tour of this delightful gallery 
filled with the art of over 200 
local artists.  Lisa, and co-owner,  
Sherry Seiler, also contribute 
time and expertise to the com-
munity by organizing events 
such as  the  Rue de Artiste, a 
growing part of the annual 
Waterville RDB Festival spon-
sored by the Waterville Cham-
ber of Commerce.   Silver Lining 
Gallery can be visited also at 
www.silverliningart.com. 

(Continued from page 1)   
  
The tour provided an artistic 
turn with a visit to Duvall 
Woodworking on Dutch Road.  
Owner Tom Duvall led the tour 
of his facility where he and his 
team of about 10 craftsmen, ply 
their craft in a massive wood-
working shop that would be the 
envy of any woodworker.   
 

The pleasing aroma of newly cut 
wood permeated the air and the 
exquisite beauty of the custom-
crafted wood case goods and 
cabinetry were a joy to behold.   
 

At the time of our visit, Duvall 
Woodworking was in the pro-
cess of loading a very large order 
of custom made cabinets to be 
taken to Northern Michigan and 
installed in a $1.5 million home.  
One of Duvall’s bigger jobs to 
date was 100 custom china cabi-
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nets for a building in Washing-
ton, DC. Visit Duvall  at 
www.amprodonline.com.   
 

Our next artistic industrial tour 
was George Curruth's manufac-
turing facility on Farnsworth 
Road.  An internationally ad-
mired sculptor, George and his 
business-savvy wife, Deb Car-
ruth, were unable to lead the 
tour due to traveling in France.  
But they left the factory in good 
hands with Shannon Pieper and 
Allen Mireles as our tour guides.  
 

We  enjoyed hearing George’s 
story and seeing the process that 
turns his original sculptures into 
casted art.  FedEx and UPS 
trucks make several trips to the 
factory each week day  to pick 
up the works of art that are 
shipped around the world.   
 

After the factory tour, a trip to  

WEDC 

Business, Organization,     Gov-

ernment, &  Individual Mem-

bers 

Diamond 
 

City of Waterville 
 
Platinum 
 

Waterville Gas & Oil  Co. 

Gold 
 

Browning Masonic Community 
Farmers & Merchants Bank 
Proudfoot Associates 
Titus & Urbanski 
Waterville Area Chamber of Commerce 
 
Silver 

Fifth Third Bank 
Promedica St. Luke’s Hospital 
 

Bronze 

Allstates Refractory 

DGL Consulting Engineers 

Huntington National Bank 

Maumee Valley Memorials 

Senior Helpers of NW Ohio 

Surface Combustion 

Trisun Land Services 

Village Realty 

 

Individual Members 

Sam Ansara 

Lori Brodie, Mayor of Waterville 

Ron Dulay 

Phyllis Hyder 

 

 Shouldn’t your name  

     be listed here? 

 

Request a Membership  

Application at 

info@watervilleedc.org 

or visit us at 

www.watervilleedc.org 
 

Or see the 

Membership Application 

 on the next page  
 
 

 Business/Organization: 

     Membership: $200 and up 

 Individual Membership: $100 

WEDC on the WEB  



  

 

Membership Application  
  

  

  

Investor’s Name:  _________________________________________________________________ 

  

Your Position or Title:  ______________________________________________________________ 

  

Name of Business or Organization:  ___________________________________________________ 

  

Type of Business or Organization:   ___________________________________________________ 

  

Address:  ________________________________________________________________________  

  

City:  _____________________________________  State:  ________________  Zip: ___________ 

  

Phone:  _________________  Fax:  _________________  Email:  ___________________________ 

  
  

  

Membership Categories* 
  

Diamond  $2,500+    A company, organization, or government entity 

  

Platinum  $2,000      A company, organization, or government entity 

  

Gold  $1,000             A company, organization, or government entity 

  

Silver  $500               A company, organization, or government entity 

  

Bronze  $200            A company, organization, or government entity 

  

Individual  $100       An individual not representing a company, organization, or govt. entity 

  

Associate  $25         An individual aged 18 – 25 , not representing a company, an organization, or government entity 

  

  

  

  

* Membership Category Benefit information on next page.   



Membership Category Benefits 

All Levels:  
 

At least one (1) membership seat at general and annual meetings, business roundtables, and networking events 
Membership listing and category of membership on WEDC website  
Emailed newsletters and updates 
Opportunity to serve on WEDC Committees 
Assist in creating a thriving economic climate in the Waterville area 
A platform to influence local, regional, and state legislative decisions that affect economic development 
Access to economic development knowledge resources, databases, connections, and related information 
 

 

In addition, benefits at the following levels include: 
 
 

Diamond ($2500+): 
 

Eight (8) membership seats at general and annual meetings, business roundtables, and other networking events 
Voting rights for up to eight (8) members in all general meeting votes (must be present to vote) 
Active link on WEDC website to member’s website 
Recognition on all WEDC marketing materials 
Open Invitation to attend Board meetings for update or input 
Eligible to run for Board seat 
Membership Plaque 
 

Platinum ($2000): 
 

Six (6) membership seats at general and annual meetings, business roundtables, and other networking events 
Voting rights for up to six (6) members in all general and annual meeting votes (must be present to vote) 
Active link on WEDC website to member’s website 
Recognition on all WEDC marketing materials 
Open Invitation to attend Board meetings for update or input 
Eligible to run for Board seat 
Membership Plaque 
 

Gold ($1000): 
 

Three (3) membership seats at general and annual meetings, business roundtables, and other networking events 
Voting rights for up to three (3) members in all general and annual meeting votes (must be present to vote) 
Active link on WEDC website to member’s website 
Recognition on all WEDC marketing materials 
Open Invitation to attend Board meetings for update or input 
Eligible to run for Board seat 
Membership Plaque 
 

Silver ($500): 
 

Two (2) membership seats at general and annual meetings, business roundtables, and other networking events 
Voting rights for up to two (2) members in all general and annual meeting votes (must be present to vote) 
Open Invitation to attend Board meetings for update or input 
Eligible to run for Board seat 
Membership certificate 
 

Bronze $200): 
 

One (1) vote in all general and annual meeting votes (must be present to vote) 
Eligible to run for Board seat 
Membership Certificate 
 



Waterville Economic Development Corporation 
Board of Directors 

 

Application for Placement on Board Election Ballot 

For the Year Beginning January 1, 2014 
 

 
Name _________________________________________________________________________________ 

 

Name of Business or Organization ______________________________Position _____________________ 

 

Sector or Type of Business/Organization ____________________________________________________ 

 

Address _______________________________________________________________________________ 

 

Business/Home Phone __________________   Ext. ________  Cell Phone __________________________ 

 

Email Address (please print legibly) _________________________________________________________ 

 
 

Please read and initial the following: 
 

Successful economic development organizations are those that meet regularly and often enough to accomplish goals.  

The Interim Board has been meeting every other week or at least every three weeks depending on the urgency of items 

needing attention.  Therefore, I understand and agree that my schedule must be sufficiently flexible to accommodate a 

significant number of Board meetings.  Initials _______ 

 
Any Board is only as effective as its individual members.  Therefore, I understand and agree that I will be expected to 

help carry the weight by taking it upon myself to expand my knowledge in economic development issues, to brainstorm 

solutions and strategies, and to occasionally make contact with existing and potential business representatives.  Ini-

tials_______ 

 
Much of the discussion and proceedings of the WEDC concern matters of utmost confidentiality to the businesses or 

organizations involved.  The trust of the business community in the WEDC is at stake when confidences are violated.  

Therefore, I understand and agree that whatever is discussed during WEDC Board business is not shared with anyone 

outside the Board.  Initials_______ 

 
 

Describe the strengths you possess that you believe will contribute to the success of the WEDC:  

______________________________________________________________________________________________________________________ 

______________________________________________________________________________________________________________________

______________________________________________________________________________________________________________________

______________________________________________________________________________________________________________________ 


